CLIENT RELATIONSHIP SUMMARY

December 18, 2023

Rockport Wealth, LLC, (the “Advisor”) doing business as, “Rockport Wealth Advisors” and J Arnold Wealth Management” is an investment advisor
registered with the Securities and Exchange Commission (SEC). Investment advisory services and fees differ from those of a broker-dealer, and it is important
for retail investors to understand these differences. Free and simple tools are available to research firms and financial professionals at investor.gov/CRS, which
also provides educational materials about broker-dealers, investment advisors, and investing.

RELATIONSHIPS
AND SERVICES

What investment services and advice can you provide me?

The Advisor is a fiduciary to each client and provides investment advisory services. The Advisor offers fee-
based investment management, financial planning, and consultation services. Investment management is an ongoing service
until terminated by either party. Financial planning and consultation services may be hourly, or project based and terminate on delivery
or involve ongoing services. The Advisor is not a broker/dealer or a custodian and is not legally affiliated with any other financial firm.

Investment Management. As part of our advisory duty, we regularly monitor managed accounts and investments for
conformity with stated investment objectives and portfolio goals, and for compliance with written investment guidelines. Underlying
portfolio assets are reviewed frequently (often daily). Internal portfolio reviews occur no less than quarterly and generally entail
analyzing securities, assessing current market conditions, analyzing investment results and other factors. The timing of reviews may
also be guided by investment type, individual circumstances as reasonably known by The Advisor, market conditions and economic
events. Non-periodic reviews may be triggered by significant deposits or withdrawals, reported changes in a client’s financial situation,
and when a client’s asset allocation deviates over targeted limits, at which time portfolio action is considered. The Advisor prefers that
clients initiate meetings no less than annually and prompts clients to review their personal and financial profile data at least annually
to ensure data remains current. Clients are obligated to promptly inform The Advisor of any real or potential change in their financial
condition to give The Advisor the opportunity to review the new data and consult with the client to help ensure the designed strategies
continue to be appropriate. Financial planning and consultation services do not involve ongoing portfolio monitoring. The
Advisor may agree to provide consultations relating to non-managed investments (“assets under advisement”) and in these cases,
will not provide continuous monitoring nor maintain discretionary authority, thus clients make the ultimate decisions regarding these
holdings. The Advisor maintains limited discretionary trading authority if granted by
the client via the Advisor's client agreement and custodial account forms. The Advisor will maintain authority to implement securities
transactions within our client's designated investment objectives, to include the securities to be bought and sold, and the amount of
securities to be bought and sold. The Advisor will proxy vote if the client granted this authority prior to December 18, 2023. The Advisor
will not hold full power of attorney nor take custody of client funds or securities other than the ability to deduct The Advisor's
contractually agreed management fees via the client’s account held at by a qualified custodian if authorized by the client. Clients can
expect to receive trade confirmations and account statements directly from their custodian. If The Advisor agrees to provide non-
discretionary management services, clients make the ultimate decision regarding the purchase or sale of investments.

The Advisor does not offer proprietary products. As an independent
investment advisor, The Advisor is not limited as to types of investments. Advice and Investments: Recommended investments may
include stocks, exchange traded funds (“ETFs”), no load mutual funds, short-term instruments, bonds, options, and other investments,
as outlined in the client's designed strategies. Recommendations associated with assets in corporate retirement plans are limited to
those offered within the plan. The Advisor does not
require a minimum fee or portfolio size to establish investment management services but imposes a start-up fee ($250) for ongoing
financial planning and minimum consultation fee ($5000) fee for services pertaining to Delaware Statutory Trusts.

The Advisor entered into an agreement with Betterment, LLC (“Betterment”) to utilize, among other
things, Betterment's software, advice, and digital services on a sub-advisory basis. The Advisor maintains its role as your primary
adviser while utilizing the Betterment investment platform. . The Advisor is a fiduciary to each
client and is required to comply with the SEC’s Regulation Best Interest. We must act in our client’s best interest and not put our
interest(s) ahead of yours. This CRS is a brief relationship summary designed to help retail investors make informed choices regarding
what type of relationship and services best suits the investor’s particular circumstances and investment objectives. Please read The
Advisor’'s Form ADV 2A Brochure as it provides important information about our services, fees, business affiliations, and other matters.

CONVERSATION STARTERS
»  Given my financial situation, should | choose an investment advisory service? Why or why not?
»  How will you choose investments to recommend to me?
» What s your relevant experience, including licenses, education, and other qualifications? What do these qualifications mean?

FEES, COSTS,
CONFLICTS AND
STANDARD OF
CONDUCT

What fees will | pay?

The Advisor’s Investment Management fees are negotiable and based on a percentage
of the assets under management in the investor’s account and billed monthly in arrears. Clients engaged prior to December 19,
2023, are invoiced monthly in advance, based on the total portfolio assets in accordance with a grandfathered fee schedule. Form
ADV 2A, Item 5. As assets increase, you will pay more in management fees and thus The Advisor’s revenue increases. Where the

Betterment platform is utilized, they collect the .75% annual fee (billed quarterly in arrears) and retains .25% for its sub-advisory
services in accordance with a separate agreement with our clients and The Advisor receives .50%., as the primary advisor.




Financial Planning and Consultation fees are hourly or project based and agreed to at engagement based on unique circumstances,
required services, scope and/or complexity of services or other factors, at The Advisor’s discretion.

Investors are responsible for third-party fees associated with financial and investing
activities and these fees will vary depending upon the nature of services utilized, investments purchased and sold, and other
factors. Clients may pay transaction fees and brokerage commissions to their brokerage firm(s), as well as fees associated with
particular accounts (e.g., transfer fees, termination costs, wire transfer fees, retirement plan and/or trust fees, deferred sales
charges, odd lot differentials, and other fees and taxes associated with investing). Fees and expenses charged to shareholders of
exchange-traded and mutual fund shares are exclusive of and in addition to The Advisor’s fees.

You will pay fees and costs whether you make or lose money on your investments. These fees and costs
will reduce any amount of money you make on your investments over time. You should ensure that you understand what fees and
costs you are paying. The Advisor’s fees may be higher or lower than what may be charged by other firms for similar services. You
are encouraged to read Form ADV disclosures and prospectus information.

CONVERSATION STARTER
> Help me understand how these fees and costs might affect my investments. If | give you $10,000 to invest, how much will go to
fees and costs, and how much will be invested for me?

What are your legal obligations to me when acting as my investment adviser? How else does your firm make money and
what confilicts of interest do you have? The Advisor is a fiduciary to each client. When we act as your
investment advisor, we are required to act in your best interest and not put our interests ahead of yours. At the same time, the way
we make money creates some conflicts with your interests. You should understand and ask us about these conflicts because they
can affect the advice we provide. Here are some examples to help you understand what we mean: The Advisor is likely to
recommend its services and during our relationship, The Advisor may recommend that you add funds to your managed portfolio. As
managed assets increase, The Advisor’s fees increase as does the compensation to our financial professionals. For hourly or project-
based services, fees may increase based on factors such as: the time and complexity required to meet a client’s needs. While The
Advisor is compensated by fees paid by its clients, it’s financial professionals may recommend commission-based products in their
separate capacities as insurance agents and registered representatives as discussed below.

CONVERSATION STARTER
> How might your conflicts of interest affect me and how will you address them?

All investment advisers face conflicts of interest which are inherent in the business. Our primary source of
compensation is through asset-based fees. Therefore, we are incentivized to acquire new clients and to increase assets under
management. Other conflicts of interest result from other business activities we engage in as disclosed in our Form ADV 2A and 2B
Brochures. We may recommend that you use a third-party advisor (Betterment) and we will share in the compensation received by
Betterment for managing your account. The compensation arrangement presents a conflict of interest due to a financial incentive to
recommend these services. You are never obligated to use Betterment's services.

How do your financial professionals make money?

Our financial professionals receive salary-based compensation, a
percentage of advisory billings and/or bonuses based on the amount of client assets they bring to our firm. Additionally, financial
professionals who own the Advisor share in the profits generated by our firm. Therefore, our financial professionals have an incentive
to encourage you to increase the assets in your account, and to increase our firm's profitability. Outside Business Activities: Adam
Richard Stalnaker, Joseph J. Kovach. Michael A. Curley, and Jon Arnold are separately engaged as insurance agents. With the
exception of Jon Arnold, these persons are dually registered as registered representatives of an unaffiliated broker/dealer (Private
Client Services LLC).This creates a conflict of interest because these persons receive commission-based compensation in connection
with the purchase and sale of insurance and securities, including 12b-1 fees for the sale of certain investment company products. As
You are never under an obligation to purchase insurance or securities from our financial professionals. Advisory fees are not reduced
to offset the commissions associated with products that may be recommended As disclosed in our Form ADV 2A and 2B Brochures,
Jon Arnold also holds a real estate license and earns associated commissions.

Do you or your financial professionals have legal or disciplinary histories? Yes. A free and simple search tool is available at

DISCIPLINARY investor.gov/CRS if you would like to search our firm, our registered personnel, or another financial service provider.
HISTORY
CONVERSATION STARTERS:
» _As afinancial professional, do you have any disciplinary history? For what type of conduct?
Information about The Advisor (CRD# 297122) and its registered personnel can be found at https:/adviserinfo.sec.gov. Our website:
| ﬁ«gg&ﬂiﬁ%ﬁl https://www.rockportwealth.com. You may contact The Advisor at (216) 226-4560 or joe@rockportwealth.com to inquire about

services or to request our most recent Client Relationship Summary and Form ADV 2 Brochures.
CONVERSATION STARTERS:
> Who is my primary contact person? Is he or she a representative of an investment advisor or broker-dealer?
»  Who can | talk to if | have concerns about how this person is treating me?



https://adviserinfo.sec.gov/
https://www.rockportwealth.com/

ROCKPORT WEALTH, LLC

doing business as
“Rockport Wealth Advisors”
“J. Arnold Wealth Management”

CLIENT BROCHURE

This Brochure provides information about the qualifications and business
practices of Rockport Wealth, LLC (doing business as “Rockport Wealth
Advisors” and “J. Arnold Wealth Management’). If you have any questions
about the contents of this Brochure, please contact us (216) 226-4560 or via
email to info@rockportwealth.com.

The information in this Brochure has not been approved or verified by or the
United States Securities and Exchange Commission (“SEC”) or any state
securities regulator. Registration does not imply a certain level of skKill or
training. Additional information about Rockport Wealth is available on the

SEC’s Advisor Search website at www.adviserinfo.sec.qov.

Rockport Wealth’s CRD number is: 297122

22730 Fairview Center Dr Suite# 150
Fairview Park, OH 44126
(216) 226-4560

8040 Market St.
Youngstown, OH 44512
Phone: (330) 965-9890

info@rockportwealth.com
https://www.rockportwealth.com
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ITEM 2: MATERIAL CHANGES

Rockport Wealth, LLC, dba “Rockport Wealth Advisors” and “J. Arnold Wealth
Management” (hereinafter referred to as the “Advisor”) amended this Form ADV
2A Brochure on December 19, 2023, to report the following updates:

The Adviser is pleased to announce that Jon P. Arnold has joined the Adviser and
will be providing advisory services under the Adviser’s trade name, “J. Arnold
Wealth Management”. Mr. Arnold’s office is located at 8040 Market St. in
Youngstown, OH 44512. Phone: (330) 965-9890

Items 5.A(1) and 5.D: The Adviser has updated its investment management fee
schedule. Fees will be billed monthly in arrears based on the managed account
balance. Clients who engaged the Adviser prior to December 19, 2023, will
continue to be invoiced monthly in advance, based on the total portfolio assets in
accordance with a grandfathered fee schedule.

Item 5.E and 10.C: Jon Arnold is an independently licensed insurance agent.

Mr. Arnold is also engaged in outside business activities as discussed in this
Brochure.

Item 17: The Adviser will not proxy vote for clients effective December 19, 2023.
However, the Adviser will continue to provide this service for clients engaged prior
to December 19, 2023, until the existing engagements are amended.

This Brochure was previously amended on February 8, 2023, as follows:

Item 4.B: was updated to reflect RWA offering 3(21) retirement plan services.

Item 5: was updated to reflect a new fee schedule and new hourly fees.

Item 10.C: was updated to reflect Rockport’s Chief Compliance Officer (CCO) is
engaged as a CCO for an unaffiliated registered investment adviser.
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ITEM 4: ADVISORY BUSINESS

A. DESCRIPTION OF THE ADVISORY FIRM.

Rockport Wealth, LLC, doing business as “Rockport Wealth Advisors” and “J. Arnold Wealth
Management” (hereinafter referred to as the “Advisor”) was formed in May 2018. The
Advisor is an Ohio limited liability company headquartered in Fairview Park, Ohio. The
principal owners are ARS Capital Inc. and JJK Financial Inc. Adam R Stalnaker is the owner
of ARS Capital Inc and Joseph John Kovach is the owner of JJK Financial Inc. C. David
Dickinson is the Advisor's Chief Compliance Officer.

The Advisor is a registered investment adviser and as such is a fiduciary to each of its clients.
The Advisor is registered with and regulated by the United States Securities and Exchange
Commission (SEC). The Advisor is not a broker/dealer or insurance agency and therefore
does not accept commissions. The Advisor is only compensated in the form of advisory fees
paid by its clients.

“Investment Advisor Representatives” are those persons who are appropriately registered and
authorized to deliver investment advisory services on behalf of the Advisor. Three of the
Advisor’s investment adviser representatives, Adam Stalnaker, Joseph Kovach, and Michael
Curley are separately engaged as registered as registered representatives of an unaffiliated
broker/dealer and are independently licensed insurance agents and as such can accept
commissions for securities and insurance representatives in these capacities. These activities
are discussed at Iltem 10.C of this Brochure.

B. TYPES OF ADVISORY SERVICES

The Advisor offers fee-based Financial Planning, Investment Management, and
Consultation Services. The Advisor offers an initial, complimentary consultation to discuss
the advisory services available; to give a prospective client an opportunity to review services
desired; and to determine the possibility of a potential Client-Advisor relationship.

Financial Planning Services

The Advisor’s’ Financial Planning Services may be comprehensive in nature or can be
tailored to address one or more components of financial planning. The services requested
may include short-term and/or long-term goal planning as directed by the client. Financial
Planning Services are available on an hourly basis, where services terminate at the
conclusion of services, or the Advisor can be engaged to provide ongoing services. The
services to be provided and the Advisor’s fee(s) are agreed upon at the time of engagement
and may include (as requested):

1. Initial Consultation (Free)
a. Assess current financial situation and discuss the planning process and the
Advisor's services.
2. Detailed meeting to review the client’s financial situation in depth in an effort to
determine our client’s objectives, goals, and concerns.
3. Prepare and deliver recommendations
a. Delivery of a financial plan including current net worth (balance sheet),
documented goals, action items and more.
b. Recommendations
c. Client walkthrough of plan and any questions




Included in the ongoing planning services:

1. Quarterly check-ins with our client to assess the financial plan, implementation of
the plan, limitations, adjustments needed, and assess new variables in a client’s
financial picture.

2. Year-end review and discussion pertaining to the plan and identify necessary
updates based on input from our client

3. A new/updated financial plan annually.

Financial Planning Services can include the following topics (as selected by the client):

Income/Spending/Budgeting
Savings

Debt Strategies

Credit Card Reward Analysis
Tax planning

Estate Planning

Retirement Planning
Education Planning

. Employee Benefits Planning
10.Insurance Planning
11.Charitable Gift Planning

NN =

When financial planning services or information are limited, clients must understand that
comprehensive planning needs and or objectives may not be fully considered due to the
client’s option to receive limited services, the lack of information received, and/or client
disclosure.

When providing a review or advice on investments within retirement plans, the advice and any
recommendations are limited to plan offerings and the service provider(s) selected by the plan
providers.

Implementation of any advice or recommendations pertaining to securities or non-securities
matters, in whole or in part, is entirely at the client’s discretion via the service provider(s) of
the client’s choice.

Clients requiring assistance on issues relating to matters outside of financial and investment
advisory topics should consult their personal tax adviser, legal counsel, or other professionals
for expert opinions.

Financial Planning Services will not include any portfolio monitoring, investment reviews, or
investment management. Investment management services may be available via a new client
agreement.

The Advisor offers a separate financial planning program for Army Rangers, other
military members, and veterans. Services include:

* An all-in-one comprehensive financial planning solution to support every stage of life.

» A customized “Financial Navigation Map” designed to help our client accomplish their
most important financial goals.

» Personal collaboration with an investment adviser representative with many years of
experience in investment and financial planning.

+ State of the art mobile technology, allowing clients to view their plan on any device at
any time of day or night.

» Ongoing education to keep clients abreast of the most important financial issues they
may face.




Investment Management Services

The Advisor’s investment management services are ongoing in nature, focus solely on
portfolio management, and do not include financial planning services or consultation services
outside the scope of the managed investments. Investment Management Services are
ongoing until terminated in writing by either party.

Investment Management Services begin only after the Client and Advisor formalize the
relationship with a properly executed client agreement. After the formal engagement and
depending upon the scope of the engagement, the Advisor and client will share in a data
gathering and discovery process in an effort to determine the client’s stated needs, goals,
intentions, time horizons, risk tolerance and investment objectives, based upon information
provided by the client and the nature of services requested. The Advisor and its client will
normally complete a risk assessment, investment policy statement (“IPS”) or similar
document, depending upon the scope of services to be provided.

After an analysis and data-gathering process and depending upon the nature of services
requested, The Advisor may prepare reviews, analysis, asset allocation recommendations,
and may recommend specific investments. The Advisor utilizes the information provided by
the client to prepare portfolio recommendations or adjustments in an existing portfolio. The
Advisor can tailor services as desired by the client, however where Investment Management
Services or information are limited, clients must understand that comprehensive investment
needs and or objectives may not be fully considered due to the client’s option not to receive
limited services, the lack of information received, and/or client disclosure.

Recommendations may include planning for long-range goals (i.e., retirement planning or
college funding) or other segments of an investment plan that may be desired.

Recommended investments will normally include (as appropriate for each client’s stated
situation): exchange traded index funds, mutual funds, other similar equity related index
funds, stocks, bonds, real estate investment trusts, master limited partnerships, money
market funds, U.S. treasury funds, cash sweep accounts, and other liquid cash and cash-like
vehicles.

In addition to its in-house investment management services, the Advisor has entered into an
agreement with Betterment, LLC (“Betterment”) to utilize among other things, Betterment’s
software, advice, and digital services on a sub-advisory basis. This means the Advisor
maintains its role as your primary investment adviser while utilizing the investment platform
available through Betterment. In order to utilize this program, clients will sign a client
agreement with Betterment.

Betterment’s program will recommend an investment plan via the digital interface that is
based on Betterment’s investment methodology regarding asset allocation strategies, ongoing
portfolio management, and certain information and preferences provided by the Advisor
and/or our client information (via the IPS). The Advisor and our client may adjust the IPS via
the available options in the interface in order to provide further input for Betterment'’s
discretionary investment management. The IPS memorializes the investment goals and
strategic management policies governing our client’s account.

Betterment may also make available certain model investment portfolios developed by third-
party provides (each, a “Model Portfolio Provider”) with products and/or allocations (a “Model
Portfolio”) that differ from the products and/or allocations Betterment has selected based on
Betterment’s investment methodology. These investment opportunities are outside the realm
of Betterment’s IPS, and management and certain features of Betterment’s digital interface
may not work in conjunction with a given model portfolio. In such cases, The Advisor shall be
responsible for managing the assets in a selected model portfolio.




The ongoing Investment Management Services provided are based upon the client’s stated
individual needs and objectives. In each case, the stated individual needs, goals, and desires
of clients are taken into consideration. Clients utilizing the Betterment program will grant
Betterment limited discretionary authority to implement securities transactions via the
Betterment service agreement. The Advisor may also maintain limited discretion (with the
client’s authorization in the Advisor’s client agreement) in order to assist clients with the
implementation of the investment recommendations and portfolio changes. Within the
Betterment program, the Advisor is not be permitted to make withdrawals or deposits of funds,
establish any sources for funding an account or destinations for withdrawals from an account,
and will not have the authority to establish new Betterment accounts on a client’s behalf.

Throughout its engagement, the Advisor will remain available for ongoing consultation,
advice, and recommendations. The Advisor will provide ongoing monitoring of the portfolio in
accordance with the directives provided. The underlying portfolio assets will be reviewed
internally on a frequent basis (generally daily), the client’s portfolio will be internally reviewed
no less than quarterly, but reviews may occur more frequently, depending upon the types of
investments, market conditions, when the client reports (actual or potential) changes in their
financial condition, at the discretion of the Advisor, and in conjunction with significant deposits
or withdrawals. The review process is discussed at Item 13 of this Brochure.

Clients engaging investment advisory services must play an active role. The Advisor requires
its client to participate in the formation of the investment plan, the development of investment
advice and recommendations and the ongoing services provided. Clients may call the office
during regular business hours to discuss their portfolio or ask questions, but the Advisor
recommends that clients initiate a meeting with the Advisor no less than annually. However,
clients are obligated to immediately inform the Advisor of any changes in their financial
situation to provide the Advisor with the opportunity to review the new data to ensure it the
portfolio continues to be structured to help meet the client’s stated needs and objectives.

The Advisor is a fiduciary to its clients. As such, the Advisor is responsible for gathering an
appropriate amount of information pertaining to its clients’ financial situation, investment
objectives, and any reasonable restrictions imposed (as well as changes thereto) When a
client is utilizing our services with Betterment's management offerings, the Advisor is
responsible for ensuing client data (and any material changes in data) is promptly provided to
Betterment. The Advisor is also responsible for monitoring the client’s account(s) on an
ongoing basis. The Advisor will also help to ensure that its clients’ personal data is accurate
and current in- house and in Betterment’s digital records. Betterment is solely responsible for
investment management, best execution, portfolio reporting, fee calculation and withdrawals,
and other services it agrees to provide within its respective program. Betterment’s services
are independent of any other services the Advisor may agree to provide to its client.

Consultation Services

The Advisor offers hourly or project-based consultation services. Services can focus on topics
of interest to the client such as certain components of financial planning, business planning,
Qualified Opportunity Zone investments, or Delaware Statutory Trusts. The Advisor may also
agree to provide consultations relating to non-managed investments (“assets under
advisement”) and in these cases, will not provide continuous monitoring nor maintain
discretionary authority, thus clients make the ultimate decisions regarding these holdings.
Specific consultation services and fees will be agreed upon at the time of engagement.
Consultation services terminate on delivery unless otherwise agreed to in the Client
Agreement.

3(21) Retirement Plan Services

The Advisor may act as a co-fiduciary 3(21) adviser to retirement plan sponsors. In our role as
a 3(21) adviser, we typically provide advice to the plan sponsor, who is free to accept or




reject those recommendations and who must then execute the decisions for the plan. Services
are available through a negotiated fee as part of a written Agreement with the plan sponsor.

C. CLIENT TAILORED SERVICES AND CLIENT IMPOSED RESTRICTIONS

The Advisor focuses on providing individualized services. The Advisor can tailor services to
focus only on certain portfolio components, depending upon the client’s wishes and/or the
nature of the engagement. However, where client services or information are limited, clients
must understand that comprehensive investment needs and objectives may not be fully
considered due to the client’s option to receive limited services, the lack of information
received, and/or client disclosure. The Advisor and the client will share in a data gathering
and discovery process in an effort to determine the client’s stated needs, goals, intentions,
time horizons, risk tolerance and investment objectives, based upon information provided by
the client and the nature of services requested. The client and Advisor may complete a risk
assessment, investment policy statement (“IPS”) or similar documentation, depending upon
the nature of services to be provided.

Clients may impose reasonable restrictions pertaining to certain securities or types of
securities in accordance with their values or beliefs and such instructions will be agreed to in
writing between the client and the Advisor.

Important Note About Retirement Plan Rollovers
As noted throughout this Brochure, the Advisor is a fiduciary to each of its clients. This
includes when we provide investment advice to you regarding your retirement plan account or
individual retirement account, within the meaning of Title | of the Employee Retirement
Income Security Act and/or the Internal Revenue Code, as applicable, which are laws
governing retirement accounts. The way we make money creates some conflicts with your
interests, so we operate under a special rule that requires us to act in your best interest and
not put our interests ahead of yours. At the time of a rollover recommendation, we will provide
you with a written disclosure discussing the reasons the rollover is in your best interests. Also,
under this special rule’s provisions, we must:

* Meet a professional standard of care when making investment recommendations (give
prudent advice).
Never put our financial interests ahead of yours when making recommendations (give
loyal advice).
Avoid misleading statements about conflicts of interest, fees, and investments
Follow policies and procedures designed to ensure that we give advice that is in your
best interest.
Charge no more than is reasonable for our services; and
Give you basic information about conflicts of interest.

Self-Directed Assets

Clients may desire to place or keep certain assets within client’s account(s) that have been /
are selected by the client and are not the subject of investment advice by the Advisor. These
are known as “self-directed” assets. The Advisor will not manage this facet of the client’s
portfolio. The Advisor will therefore have no responsibility to provide consultation, suitability
reviews, due diligence research or any other services relating to the self-directed assets in
client’s account(s) and will therefore have no liability for any loss relating to self-directed
assets. Should the Advisor ever agree to assist a client with a transaction involving a self-
directed asset, it will do so only as a value-added service.

D. WRAP FEE PROGRAMS

The Advisor does not manage or sponsor a wrap fee program. Betterment (an unaffiliated
service provider) may offer various wrap fee investment programs as disclosed in their firm’s
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Form ADV 2A Brochure, but such services are separate and distinct from those provided by
the Advisor.

E. AMOUNTS OF ASSETS UNDER MANAGEMENT

The Advisor managed $123,049,000 on a discretionary basis as of December 19, 2023. There
are no non-discretionary assets to report.

ITEM 5: FEES, COMPENSATION AND TERMINATION OF SERVICES
A. FEE SCHEDULES

Financial Planning

The Advisor’s negotiable hourly fee ranges between $200 - $400. The fee rate will be
determined and agreed upon at engagement, based on the scope and/or complexity of
services. The Advisor's ongoing services involves a one-time set up fee of $250 and a $50
monthly fee, in advance of services.

The Advisor offers a separate program for Army Rangers, and other military members, and
veterans. The initial setup fee is $150 to $250 and an ongoing monthly fee of $50 starting in
month 2.

Investment Management Services

The Advisor’s Investment Management fees are calculated as a percentage of assets under
management. The agreed upon annual fee is negotiable, based on the nature, complexity, and
scope of services as well as the amount and nature of assets to be managed, pre-existing
relationships, and other factors, at the discretion of the Advisor as follows:

Account Value Standard Fee Schedule

$0 - $100,000 1.50%
$100,001 - $250,000 1.25%
$250,001 - $500,000 1.10%

$501,000 - $1,000,000 1.00%

$1,000,001 and up 1.00% or Negotiable

The fees are charged based on a flat percentage using account value, as opposed to a tiered
rate. The agreed upon fee schedule will be established in the Advisor’s Client Agreement.
Fees are paid monthly in arrears, and clients may terminate the agreement with five business
days’ written notice. Because fees are charged in arrears, no refund policy is necessary.

Clients who contracted with the Advisor prior to December 19, 2023, are grandfathered under
the Advisor’s prior fee schedule noted below:

Asset Value Standard Fee Schedule
$0 - $250,000 1.10%
$250,00 | - $500.000 1.00%
$500,001 - $ 1,000,000 .90%
$ 1,00 0,001 - $ 2,500,000 .80%
$2,500,001 - $5,000,000 .75%
$5,000,00 | + . 50%

For these engagements, the Advisor's management fee is invoiced monthly in advance and is
calculated using the total managed portfolio’s value rather than by the account value. Each
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monthly fee is based on the portfolio value as determined by your custodian on the last market
day of the previous month. This value is multiplied by 1/12th of the annual management fee.

A pro-rata fee is calculated for services initiated at any time other than at the beginning of a
calendar month. If a pro-rata fee applies, we will calculate the initial fee using the assets
deposited with your custodian, divided by 30 or 31 days to determine the daily rate. The daily
rate is then multiplied by the number of days services are provided.

The investment management fee may be revised during the engagement, particularly if
different needs and/or complexities arise, or the scope of services should change. In such
cases, the Advisor will notify the client of its intention to modify the fee with at least 30 days
written notice. Should the client decide not to accept the amended fee terms, the client is
welcome to terminate services at any time without penalty.

While the Advisor takes the position that its fees are competitive, fees may be higher or lower
than fees charged by other financial services providers for similar services.

For clients utilizing Betterment'’s services:

Betterment collects the total investment management fee of .75% and retains.25% for its sub-
advisory services in accordance with its separate agreement with our clients. The Advisor is
compensated for its investment management services at annual rate of .50% of the assets
under management. Fees associated with this program are invoiced quarterly in arrears and
are based on the portfolio value on the last market day of the prior quarter, as determined by
the client’s custodian. Each quarter’s fee is calculated by multiplying the portfolio value by the
annual fee and dividing the sum by 4. A pro-rata fee is calculated for services initiated at any
time other than at the beginning of a calendar quarter.

Consultation Services

The Advisor’s negotiable hourly fee ranges between $200 - $400. For larger projects, the
Advisor may propose a project fee, using the Adviser’'s hourly rate as a guide. The Advisor’s
fee for consultation on Delaware Statutory Trusts involves a minimum fee of $5000. The
services and fee will be agreed upon at engagement, based on the scope and/or complexity of
services.

B. PAYMENT OF FEES

Financial Planning
The Advisor’s fees are paid directly to the Advisor.

Investment Management

The Advisor’s contractually agreed fees will be deducted from clients’ custodial accounts with
our client’s authorization. The Advisor adheres to the following required criteria when payment
is deducted from the client’s account via a qualified custodian, as required by the SEC as
follows: 1) The client provides written authorization permitting the fees to be paid directly from
the client’s account held by the independent qualified custodian

and the authorization is limited to withdrawing contractually agreed upon investment advisor
fees; (2) The client will directly receive regular account statements directly from the qualified
custodian which reflect the Advisor’s fee deduction; (3) The frequency of fee withdrawal shall
be specified in the written authorization/client agreement; 4) The custodian of the account shall
be advised in writing of the limitation on the Advisor’s access to the account and; (5) The client
shall be able to terminate the written billing authorization or agreement at any time.

Betterment’s separate agreements with clients and the Advisor provide authority for Betterment
to directly debit advisory fees from clients’ accounts via the qualified custodian holding clients’
funds and securities, and to disburse the Advisor’s portion to the Advisor. Betterment is
required to follow the same criteria outlined in the above paragraph when deducting fees via
client accounts held at a qualified custodian.
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It is important to note that custodial firms do not verify advisory fees. Therefore, clients should
review their custodial statements carefully. If a client should have any questions or concerns in
connection with an advisory fee deduction, they should promptly contact the Advisor and
Betterment. If at any time during the engagement, the client fails to receive the regular
statements produced by the custodian or they have new address information to report, it is
important for the client to promptly notify the Advisor and their custodian.

Consultation Services

The Advisor’s consultation fees are paid directly to the Advisor

For project-based services, the Advisor may request %z of the proposed fee at the time of
engagement, with the balance due at the conclusion of services. Because services relating to
Delaware Statutory Trusts are time sensitive the entire project fee may be due at engagement
However, the Advisor does not collect fees of $1200 or more for services to be performed six
of more months in advance.

C. FEES ASSOCIATED WITH INVESTING

Clients are responsible for the payment of all third-party fees associated with investing. Clients
pay transaction and brokerage commissions to their broker/dealer or other service providers
(“Financial Institution[s]) as well as any fees associated with their particular accounts (e.g.,
account opening, maintenance, transfer, termination, wire transfer, retirement plan, trust fees,
and all such applicable third party fees, deferred sales charges, odd lot differentials, transfer
taxes, wire transfer and electronic fund fees, and other fees and taxes on brokerage accounts
and securities transactions.

All fees paid to the Advisor for advisory services are separate from the fees and expenses
charged to shareholders of exchange traded funds (ETFs) or mutual fund shares offered by
mutual fund companies. A complete explanation of the expenses charged by a mutual fund or
ETF is contained in the respective fund prospectus. Clients are encouraged to read each
prospectus and securities offering document. If a mutual fund previously purchased by or
selected by a client should impose a sales charge, a client may pay an initial or deferred sales
charge. The Advisor does not receive any portion of these investment- related fees. Such
charges, fees and commissions are exclusive of and in addition to the Advisor’s fees.
However, in their separate capacities as registered representatives of an unaffiliated
broker/dealer, the investment adviser representatives of the Advisor do accept commissions
for securities recommendations as discussed at Item 10.C of this Brochure.

The Advisor recommends certain brokerage firms and custodians as discussed at ltem 12.A of
this Brochure.

D. PREPAYMENT OF FEES

Financial Planning

Either party may terminate the financial planning agreement by written notice to the other.
Clients may terminate the financial planning agreement without penalty or fees due within five
business days of signing the Financial Planning Agreement if the Advisor's Form ADV 2A
Brochure was not provided at least 48 hours prior to engagement. Thereafter, clients may
terminate the Financial Planning Agreement upon written notice to the Advisor. Where services
are terminated prior to the end of the conclusion of hourly services, the Advisor will only invoice
for time and effort up until the effective date of termination. If the ongoing planning services are
terminated by the client prior to the end of the pre-paid monthly billing, the fee will not be
refunded. If the Advisor terminates the ongoing services prior to the end of the pre-paid billing,
a pro-rated fee will be refunded.
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Investment Management

The client may terminate services within five business days of signing the investment
management agreement and without penalty or fees due if the Advisor's Form ADV 2 Brochure
(and Betterment’s Brochure, if applicable) was not delivered at least 48 hours prior to
engagement. Alternatively, either party may terminate services with 5 days’ notice. Since fees
are invoiced in arrears, no refund applies.

Clients who contracted investment management services prior to December 19, 2023, may
terminate services at any time by written notice to the other(s). Where services are terminated
prior to the end of the billing period, the Advisor will return a pro-rated refund (where fees are
invoiced in advance of services).

Betterment’s services can be terminated in accordance with the termination provisions in the
Betterment client agreement.

Consultation Services

Clients may terminate consultation services and receive a full refund of any pre-paid fees
within five business days of signing the Consultation Agreement if the Advisor's Form ADV 2
Brochure was not delivered at least 48 hours prior to engagement. Alternatively, either party
may terminate services at any time by written notice to the other. Where services are
terminated prior to the end of the conclusion of hourly services, the Advisor will only invoice for
time and effort up until the effective date of termination. If ongoing consultation services are
terminated prior to the conclusion of services, the Advisor will invoice for service up until the
effective date of termination or if any portion of the fee was prepaid, the Advisor will return a
pro-rated refund.

E. OTHER COMPENSATION FOR THE SALE OF SECURITIES OR OTHER
INVESTMENT PRODUCTS TO CLIENTS

The Advisor is a fee-based Registered Investment Advisor and only receives compensation in
the form of investment advisory fees paid directly by clients.

Outside business activities (financial and investment related):

Adam R. Stalnaker, Joseph J. Kovach, and Michael A. Curley are separately engaged as
registered representatives of an unaffiliated broker/dealer (Private Client Services LLC) and as
disclosed at Item 10.C of this Brochure, receive commissions for securities transactions placed
with this broker/dealer.

Adam R. Stalnaker, Joseph J. Kovach, Michael A. Curley, and Jon Arnold are separately
engaged as independently licensed insurance agents and receive normal commissions paid by
insurance companies when clients purchase insurance through them. This information is also
discussed at Iltem 10.C of this Brochure.

The outside business activities described above present a conflict of interest. The
Advisor’s investment adviser representatives who are dually registered with an unaffiliated
broker/dealer receive commissions for the sale of investment products, including asset-
based sales charges or service fees from the sale of mutual funds to investors in
connection with these outside activities. In addition, if clients purchase insurance products
from our personnel members who are licensed insurance agents, they will receive normal
commissions paid by insurance companies. These activities present a conflict of interest
and gives our registered personnel an incentive to recommend products based on the
compensation received rather than the client’s needs.

It would be rare for the Adviser’s insurance licensed personnel to recommend annuity
products to the Advisor’s clients.
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The Advisor is a fiduciary to each of its clients. When making a recommendation to
utilize the services associated with our investment adviser representatives’ outside
business activities to a the Advisor client, we must act in the best interest of that client and
must exercise reasonable due diligence, care, and skill in making such a recommendation,
without placing financial or other interest ahead of our client’s interests. The Advisor would
infrequently recommend a security product that involves a commission to an investor who
is a client of the Advisor. However, certain clients, such as those who are new to investing
and do not have investable assets of a size that is appropriate for investment management
services may have engaged the Advisor for consultation or financial planning services.
The Advisor would normally recommend that the investor establish an account with
Charles Schwab & Co., Inc. and may provide specific recommendations (as to no-load
mutual funds, etc.), depending on the scope of the engagement. In the rare instance a
former planning or consultation client desires to purchase a commission-based product, a
written commission disclosure statement is provided at the time of the recommendation.

Care obligation: In making annuity recommendations, the representative who is insurance
licensed must exercise reasonable diligence, care, and skill to 1. Know the consumer’s
financial situation, insurance needs and financial objectives; 2. Understand the available
recommendation options after making a reasonable inquiry into options available to the
agent; 3. Have a reasonable basis to believe the recommended option effectively
addresses the consumer’s financial situation, insurance needs and financial objectives
over the life of the product, as evaluated in light of the consumer profile information; and
4. Communicate the basis or bases of the recommendation. In the case of an exchange
or replacement of an annuity, insurance agents must consider the whole transaction, which
includes taking into consideration whether: 1. The advisory client / consumer will incur a
surrender charge, be subject to the commencement of a new surrender period, lose
existing benefits, such as death, living or other contractual benefits, or be subject to
increased fees, investment advisory fees or charges for riders and similar product
enhancements; 2. The replacing product would substantially benefit the consumer in
comparison to the replaced product over the life of the product; and 3. The consumer has
had another annuity exchange or replacement and, in particular, an exchange or
replacement within the preceding 60 months.

Commission Disclosure: As noted above, in the rare instance a former planning or
consultation client desires to purchase a commission-based product, a written commission
disclosure statement is provided at the time of the recommendation. As to insurance
products, the licensed agent will provide the commission and/or fee information to the client
on a fully disclosed basis and the disclosure will include a statement referring the client to
the disclosure documents and buyer's guide (prepared by the annuity company, which may
be particular to Ohio and other states that adopt similar disclosure requirements) provided
to the consumer at time of purchase as it these materials provide additional information
about the annuity.

The Advisor has established, maintains, and enforces written policies and procedures
reasonably designed to address conflicts of interest and fiduciary responsibilities. Further,
the Advisor will maintain appropriate records pertaining to client recommendations and
how the conflicts of interest were addressed.

2. Clients Have the Option to Purchase Recommended Products from Other Brokers.
Clients are never obligated to purchase recommended products or services. Clients always
have the option to purchase recommended products through other brokers or insurance
agents that are not affiliated with the Advisor. Clients are also welcome to disregard
recommendations in whole or in part, entirely at their discretion.

3. The Advisor does not accept commissions. Only those investment adviser
representatives who are appropriately registered or licensed (as discussed in this section)
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are eligible to receive commissions associated with their outside business activities.
Commissions are not our investment advisor representative’s primary source of revenue
and any securities commissions associated with advisory clients would be negligible.

4. Advisory Fees in Addition to Commissions or Markups. The Advisor’s fees charged
to its clients are not reduced to offset the commissions associated with investment and
insurance products that may be recommended to clients.

ITEM 6: PERFORMANCE-BASED FEES
AND SIDE-BY-SIDE MANAGEMENT

The Advisor’s fees associated with services are not “performance based” (based upon a share
of capital gains or capital appreciation, or performance, for any portion of funds under an
advisory contract). Therefore, the Advisor does not engage in side-by- side management
services.

ITEM 7: TYPES OF CLIENTS AND MINIMUM CONDITIONS
The Advisor offers investment advisory services to individuals and high net worth individuals.

The Advisor imposes a start-up fee of $250 for ongoing financial planning services. The
Advisor requires a minimum $5000 fee for services pertaining to Delaware Statutory Trusts.

The Advisor does not impose a minimum relationship size for clients seeking to retain
investment management services. Since ongoing investment management services may not
be appropriate for some investors, the Advisor reserves the right to decline to provide services
to any person or firm and for any reason.

ITEM 8: METHODS OF ANALYSIS, INVESTMENT
STRATEGIES AND RISK OF LOSS

A. METHODS OF ANALYSIS AND INVESTMENT STRATEGIES

The Advisor provides personalized investment management services to its clients and portfolio
advice is available for clients interested in conservative to moderately aggressive strategies;
with advice designed to meet varying needs of and within the direction set forth by the
investors. The Advisor seeks to design advice that is best suited to a client’s stated unique
needs after clients have defined their objectives, risk tolerance and time horizons and the
selection is approved by the client.

Based on information provided by the client, the Advisor seeks to evaluate an investor’s risk
tolerance, time horizon, goals and objectives through an interview and data-gathering process
in an effort to determine an investment strategy and portfolio design to best fit the investor’s
profile. The Advisor may recommend the investment management services offered by
Betterment or the model portfolio offerings within Betterment’s service offerings.

Client participation and the client’s delivery of accurate and complete information are critical to
the Advisor’s process. In performing its services, the Advisor is not required to verify any
information received from the client or from the client’s other professionals (e.g., attorney,
accountant, etc.) and is expressly authorized to rely on such information.

The Advisor considers securities investments based on its professional judgment and the
experience of its investment advisor representatives coupled with publicly available research
and analysis. Asset allocation software and historical performance modeling software may also
be utilized. Of course, no method of analysis can guarantee success. The Advisor's

16




recommended investment strategies may be based upon a number of concepts and
determined by the type of investor. This process attempts to coordinate the client’s objectives
for risk vs. return with the Advisor’s analysis of the macro environment. Registered funds are
researched and monitored internally by the Advisor with a process that emphasizes investment
philosophy, management quality, and overall expense ratios.

The Advisor does not utilize market timing strategies. Portfolio holdings or recommendations
are generally judged by track record and performance of like-kind investments. Investors
should generally expect to remain fully invested within the ranges of their selected asset
allocation plan at all times unless restated by the client. The Advisor does not recommend
strategies that involve frequent trading.

Changing conditions in the client’s financial life or significant changes in market conditions may
warrant a collaborative effort with the client to modify their strategic investment framework,
which consequently may also trigger changes to investment holdings within the portfolio.

The Advisor may recommend the services of itself as Investment Advisor, its Investment
Advisor Representatives in their individual capacities as investment managers, and the
services of other industry entities to implement recommendations (such as an unaffiliated sub-
adviser and unaffiliated brokerage and custodial firms). Any other professional referrals (i.e.,
accounting profes